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Key Data Introduction
BSE Code 543396 |ncorporated in 2000, One 97 Communications Ltd well known as PayTM is India's Leading &
NSE Code PAYTM largest Digital Ecosystem Platform for consumers as well as for merchants. The Company is
52 Week Hight (3) 1063 engaged in the business of providing a) payment and financial services which mainly include

payment facilitator services, facilitation of consumer and merchant loan distribution to consumers
52 Week Low (%) 310 . . . .

and merchants, wealth management, etc. b) marketing services which consist of aggregator for
Market Cap (X Cr) 49849  digital products, ticketing business, providing voice and messaging platforms to the telecom
Face Value 1 operators and enterprise customers and other businesses. The group generates the majority of its
Coverage Reported Date 18-Oct-20p4 FEVENUE from customers domiciled in India.

3QFY 2025 Result Update

Industry Snapshot Q &

e Company reported a net loss of X 208.5 cr in 3QFY 2025, total revenue grew 10% QoQ to X 1827.8 Cr

from X 1659.50 in 2QFY 2025, driven by growth in gross merchandise value (GMV), strong subscription

Market Presence Domestic revenue and improved income from the distribution of financial services. During 9MFY25, PayTM posted a
net loss of X 118.6 cr (incl. exceptional gains in 2Q).

Customers Domestic

Govt. Regulations High

Msearch View Positive ® GMV rose by 13% quarter-on-quarter (QoQ), supported in part by festive season demand, with payment
processing margins exceeding 3 bps.

Shareholding Pattern
¢ Net payment margin grew 5% QoQ to X 489 cr, primarily due to higher subscription revenue.

¢ Financial services revenue segment saw strong growth, fuelled by an increased share of merchant loans and
higher trail revenue from the Default Loss Guarantee (DLG) portfolio. The outstanding AUM for the DLG
portfolio surged to X 4244 cr as of December 2024, up from X 1651 cr in the previous quarter.

31.9

e Company saw subdued growth in credit card distribution segment due to industry-wide caution amid rising

119 credit stress.

Business Update/ Management Guidance

= PROMOTER M FlI DIl 7 PUBLIC e The company sold its stake in PayPay Corporation for X 2372 cr, contributing to a sequential rise of X 2851
Promoters/ Management crin its cash balance, supported by both the stake sale and improved working capital efficiency.
Mr. Vijay Shekhar Sharma Chairperson e Company continues to witness growing interest from lenders to collaborate through the DLG model for
Mr. Madhur Deora Executive Director bgth merchant apd pe!‘sgnal loans. This .increasing .a.dog.)tion of the DI._G model is expfected. to drive higher
disbursements with existing partners while also facilitating the expansion of partnerships with new lenders.
Mrs. Pallavi Shardul Shroff  Independent Director Notably, around 80% of the company’s merchant loan disbursements are currently sourced through the
Mr. Ashit Ranjit Lilani Independent Director DLG model.

Key Ratios e The National Payments Corporation of India (NPCI) granted approval to onboard new UPI users, while the
company awaits RBI's approval to onboard new online merchants. Meanwhile, PPSL continues to offer
payment aggregation services to existing online merchants.
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9MFY 2025 EPS . " . . . .
e The company aims to explore opportunities for international expansion through organic growth and

ROE -9.07% strategic investments. Management also expects merchant loan revenue to grow at an accelerated pace in
ROCE -8.50% the coming quarters.

MView

Price Chart

We believe PayTM'’s Q3FY25 performance reflects a mixed bag, with strong revenue growth of 10% QoQ
s to X 1,827.8 cr, driven by robust growth in gross merchandise value (GMV), subscription revenue, and
financial services income. However, the reported net loss of X 208.5 cr underscores ongoing profitability
challenges, partly due to subdued credit card distribution amidst industry-wide caution over rising credit
stress. We think the surge in the Default Loss Guarantee (DLG) portfolio AUM to X 4,244 cr signals strong
traction in merchant lending, with about 80% of loans disbursed via this model, reflecting growing lender
confidence. The recent X 2,372 cr stake sale in PayPay Corporation has significantly strengthened the
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Bar My Ml e IEI

company’s cash position, enhancing its financial flexibility. Additionally, regulatory approvals from NPCI
for onboarding new UPI users and the potential RBI nod for new merchant acquisitions could be key
Rajan Shinde growth catalysts. Looking ahead, the company's focus on expanding international markets, coupled with
rajan.shinde@mehtagroup.in aggressive growth in the merchant loan segment, positions it well for long-term growth despite near-term
022-61507142 profitability headwinds. Hence, looking at all attributes our view on PayTM is intact for 12-18 months and
recommends investors to HOLD and ACCUMULATE for the long term.

The information contained in this report is obtained from reliable sources and is directed at investors. In no circumstances should it be considered as an offer to sell/buy or, a solicitation of any offer to, buy or sell the securities or
commodities mentioned in this report. No representation is made that the transactions undertaken based on the information contained in this report will be profitable, or that they will not result in losses. Mehta Groups and/or its

representatives will not be liable for the recipients’ investment decision based on this report.
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CONSOLIDATED FINANCIAL TABLES
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FINANCIALS

BASIC FINANCIAL DETAILS

Particulars % (in Cr) YoY (%)
Revenue from Operations 1827.8 | 2850.5 -35.9% 1659.5 10.1% 4988.9 7710.7 -35.3%
Expenses:

Employee Expenses 756.3 | 1187.2 -36.3% 831 -9.0% 2539.8 3484.8 -27.1%
Selling & Administration Expenses | 140.9 275.2 -48.8% 154.4 -8.7% 516.7 793.3 -34.9%
Other Expenses 1153.2 15514 -25.7% 1077.4 7.0% 3350.3 41425 -19.1%
Total Expenditure 2050.4| 3013.8 -32.0% 2062.8 -0.6% 6406.8 8420.6 -23.9%
EBITDA -222.6 | -163.3 36.3% -403.3 -44.8% -1417.9 -709.9 99.7%
EBITDA Margin -12.2% | -5.7% 112.6% -24.3% -49.9% -28.4% -9.2% 208.7%
Other Income 188.7 148.6 27.0% 1524.2 -87.6% 1848.9 4151 345.4%
Depriciation 165.3 200.9 -17.7% 178.6 -7.4% 522.3 540.1 -3.3%
EBIT -199.2 | -215.6 -7.6% 942.3 -121.1% -91.3 -834.9 -89.1%
Interest 4.3 5.4 -20.4% 34 26.5% 11.9 191 -37.7%
EBT -203.5 -221 -7.9% 938.9 -121.7% -103.2 -854 -87.9%
Tax 7.8 1.5 420.0% 9.1 -14.3% 17.7 19.2 -7.8%
Deferred Tax -2.8 -0.8 250.0% -0.2 1300.0% -2.3 -1.4 64.3%
PAT -208.5 | -221.7 -6.0% 930 -122.4% | -118.6 -871.8 -86.4%
PAT Margin -11.4% | -7.8% 46.7% 56.0% -120.4% -2.4% -11.3% -79.0%
Share Capital 63.7 63.5 63.7 63.7 63.5

Face Value 1 1 1 1 1

Outstanding Shares 63.7 63.5 63.7 63.7 63.5

Diluted EPS -3.27 -3.49 -6.2% 14.60 -122.4% -1.86 -13.73 -86.4%




MSEARCH

DISCLAIMER & DISCLOSURE

This Reportis published by Mehta EquitiesLimited (hereinafter referredto as “MEL”) for registered client circulation only. MEL is a registered Research Analyst underSEBI
(Research Analyst) Regulations, 2014 having Registration no. INHO0000552. MEL is a registered broker with the Securities & Exchange Board of India (SEBI) and registered with
National Stock Exchangeof India Limitedand BSE Limited in cash and derivatives segments, Multi CommodityExchange of India (MCX), NationalCommodity & Derivatives
Exchange Ltd. (NCDEX)for its stockbroking activities & is Depository participant with CentralDepository Services Limited(CDSL), is registered with SEBI for providing PMS
services and distribute third party PMS product and also memberof Association of Mutual Funds of India (AMFI) for distribution of financial products.
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MEL a “Research Entity” under SEBI (Research Analyst)Regulations 2014 has independent researchteams working with a Chinesewall rule with other businessdivisions of MEL
as mentioned above.

MEL or its associates have not been debarred / suspended by SEBI or any other regulatory authority for accessing / dealing in securities Market. MEL, its associates or Research
analyst or his relatives do not hold any financial interest in the subject company. MEL or its associates or Research analysts do not have any conflict or material conflict of
interest at the time of publication of the research report with the subject company. MEL or its associates or Research Analyst or his relatives do not hold beneficial ownership of
1% or more in the subject companyat the end of the month immediately preceding the date of publication of this researchreport.

MEL or its associates or Research analyst has not received any compensation / managed or co-managed public offering of securities of the company covered by Research
analyst duringthe past twelvemonths. MEL or its associates have not receivedany compensation or other benefitsfrom the companycovered by Researchanalyst or thirdparty in
connection with the research report. Research Analyst has not served as an officer, director or employee of Subject Company and MEL / Research analyst has not been engaged
in market makingactivity of the subject company.

This report is for the personalinformation of the authorized recipientand does not construe to be any investment, legal or taxationadvice to you. MEL is not soliciting any action
based upon it. Nothing in this research shall be construed as a solicitation to buy or sell any security or product, or to engage in or refrain from engaging in any such transaction.
In preparing this research, we did not take into account the investment objectives, financial situation and particular needs of the reader. This research has been preparedfor the
general use of the clientsof MEL and must not be copied,either in whole or in part, or distributed or redistributed to any other person in any form. If you are not the intended
recipient you must not use or disclose the information in this research in any way. Though disseminated to all the customers simultaneously, not all customers may receive this
report at the same time. MEL will not treat recipientsas customers by virtue of their receivingthis report. This report is not directedor intended for distribution to or use by any
person or entity resident in a state, country or any jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would
subjectMEL & its group companies to registration or licensing requirements within such jurisdictions.

The report is based on the information obtained from sources believed to be reliable, but we do not make any representation or warranty that it is accurate, complete or up-to-
date and it shouldnot be relied upon as such. We accept no obligation to correct or update the information or opinions in it. MEL or any of its affiliates or employees shall not be
in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information containedin this report. MEL or any of its affiliates or
employees do not provide, at any time, any expressor implied warrantyof any kind, regarding any matter pertaining to this report,including without limitation the implied
warranties of merchantability, fitnessfor a particular purpose, and non-infringement. The recipients of this reportshould rely on their own investigations.

This information is subject to change without any prior notice. MEL reserves its absolute discretion and right to make or refrain from making modifications and alterations to this
statement from time to time. Nevertheless, MEL is committed to providing independent and transparent recommendations to its clients, and would be happy to provide
information in response to specific clientqueries.

Before making an investment decisionon the basis of this research, the reader needs to consider,with or without the assistance of an adviser,whether the advice is appropriate
in light of their particular investment needs, objectives and financial circumstances. There are risks involved in securities trading. The price of securities can and does fluctuate,
and an individual security may even become valueless. Opinions expressed are subject to change without any notice. Neither the company nor the director or the employees of
MEL accept any liability whatsoever for any direct,indirect, consequential or other loss arising from any use of this research and/orfurther communication in relation to this
research. Here it may be noted that neither MEL, nor its directors, employees, or representatives shall be liable for any damages whether direct or indirect, incidental, special or
consequential includinglost revenue or lost profitthat may arise from or in connection with the use of the information containedin this report.

Analyst Certification: Research Analyst the author of this report, hereby certify that the views expressed in this research report accurately reflects my personal views about the
subject securities, issuers, products, sectorsor industries. It is also certified that no part of the compensation of the Researchanalyst was, is, or will be directlyor indirectly
relatedto the inclusion of specificrecommendations or viewsin this research.The Research analystis principally be responsible for the preparation of this researchreport and has
taken reasonable care to achieveand maintain independence and objectivity in making any recommendations.

Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors
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